
MEETING AS A SERVICE
(MAAS)

VPAXIBOX GLOBAL – SCALABLE REVENUE THROUGH QUALIFIED MEETINGS



What is MAAS?

Your extended sales
development team

Pay only for qualified,
attended meetings

Hyper-personalized
outreach using LinkedIn
insights

Exploring creativity



INDUSTRY CHALLENGES

Messaging

InefficiencyTraffic

Expense

TIME analysis

Challenge: Inconsistent lead flow
Companies struggle to maintain a
steady flow of qualified leads, making
it difficult to fill the sales pipeline.
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Challenge: Poor outreach response
due to generic messaging
One-size-fits-all messaging leads to
low engagement and lost
opportunities.

Challenge: In-house SDR teams are
expensive and hard to scale
Building and managing a team in-
house demands high investment,
training, and overhead with limited
flexibility.

Challenge: Wasting time with
unqualified prospects
Sales teams spend hours chasing
leads that don’t convert, draining
productivity and morale.
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Generic outreach → Personalized messaging

Expensive SDRs → Cost-effective model

Low engagement → Higher connect rate

Long hiring cycles → Start in 1 day

How MAAS Solves
These Challenges



Why Clients
Choose

vPaxibox
MAAS

Hyper-personalized
outreach based on deep
LinkedIn research

Pay-per-meeting – no
long-term commitment

Easy onboarding in 1 day



Your Ideal Customer Profile

Target industries/regions

Sample pitch or offer

Calendar access (Google/Outlook/Calendly)

Get Started in 1
Day



Let’s Build Your
Pipeline Together


